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One of the most important questions for any business is: how much should I charge?
Economics has an easy answer - just look at where demand and supply meet.

Unfortunately, this easy answer is wrong. What about the effect of changing the timing on a payment? How
do a customer’s personal and financial circumstances affect their willingness to pay?

Using The Psychology of Price, you can discover why price is a psychological issue – and how to make the
most of that knowledge. Written by the founder of the UK’s leading pricing consultancy Inon – whose
clients range from the BBC and confused.com to Grants Whisky and HM Treasury - The Psychology of
Price offers a unique opportunity for business owners and finance and marketing professionals to gain an
insight into the way consumers think and purchase – and to learn the actual research methods and pricing
techniques used by multinational companies.
A practical, jargon-free workbook, The Psychology of Price demystifies a critical aspect of running a
business, lucidly and logically explaining the science behind pricing so that you can generate more demand,
more profit and more customer value today.

Inside The Psychology of Price, you can learn:
-How to get people to expect to pay more
-How presenting products that nobody wants can influence what customers are willing to pay
-How upselling by low-cost add-ons can increase sales and perceived value

Crucially, The Psychology of Price will help you find out how good your pricing really is and give you the
toolkit to ensure you charge the right price point for your product or service.
What have you got to lose?
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From reader reviews:

Candice Delgado:

The event that you get from The Psychology of Price: How to use price to increase demand, profit and
customer satisfaction may be the more deep you digging the information that hide in the words the more you
get thinking about reading it. It doesn't mean that this book is hard to recognise but The Psychology of Price:
How to use price to increase demand, profit and customer satisfaction giving you enjoyment feeling of
reading. The article writer conveys their point in a number of way that can be understood simply by anyone
who read that because the author of this guide is well-known enough. That book also makes your vocabulary
increase well. It is therefore easy to understand then can go along, both in printed or e-book style are
available. We advise you for having this specific The Psychology of Price: How to use price to increase
demand, profit and customer satisfaction instantly.

Jennifer Case:

In this time globalization it is important to someone to receive information. The information will make you
to definitely understand the condition of the world. The fitness of the world makes the information quicker to
share. You can find a lot of referrals to get information example: internet, paper, book, and soon. You will
see that now, a lot of publisher that print many kinds of book. The actual book that recommended for your
requirements is The Psychology of Price: How to use price to increase demand, profit and customer
satisfaction this e-book consist a lot of the information on the condition of this world now. This specific book
was represented how do the world has grown up. The terminology styles that writer require to explain it is
easy to understand. The particular writer made some research when he makes this book. That is why this
book suitable all of you.

Richard Freed:

You will get this The Psychology of Price: How to use price to increase demand, profit and customer
satisfaction by go to the bookstore or Mall. Just viewing or reviewing it may to be your solve trouble if you
get difficulties on your knowledge. Kinds of this e-book are various. Not only by written or printed but in
addition can you enjoy this book by means of e-book. In the modern era such as now, you just looking from
your mobile phone and searching what your problem. Right now, choose your personal ways to get more
information about your reserve. It is most important to arrange you to ultimately make your knowledge are
still revise. Let's try to choose suitable ways for you.

Gretchen Clark:

E-book is one of source of know-how. We can add our understanding from it. Not only for students and also
native or citizen want book to know the revise information of year in order to year. As we know those guides
have many advantages. Beside we add our knowledge, could also bring us to around the world. By the book
The Psychology of Price: How to use price to increase demand, profit and customer satisfaction we can get



more advantage. Don't one to be creative people? To be creative person must want to read a book. Simply
choose the best book that appropriate with your aim. Don't always be doubt to change your life with that
book The Psychology of Price: How to use price to increase demand, profit and customer satisfaction. You
can more pleasing than now.
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